Getting a divorce? Here are four
things to consider before selling your
real estate
Republish Reprint

GARRY MARR | October 11, 2014 6:30 AM ET
More from Garry Marr | @DustyWallet

Tyler Anderson/National Post Ultimately, if you're selling on your own terms — rather than in a rush — you are more
likely to yield a better price.

About 70,000 Canadian marriages end up in divorce every year. It’s an emotional
decision that is almost impossible to decouple from the financial implications that
follow.
Financial planners often say divorce is one of the worst decisions you can make, at least
from a personal finance point of view. We know that, in general, married couples are
wealthier than their single counterparts. Running separate households is always going
to cost more than running a single one.
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But even if splitting is the only option, it doesn’t necessarily mean that you can’t handle
the real estate break-up wisely.
Timing can be everything: Waiting a few months could result in thousands of dollars in
savings. Fees can be reduced if you can control when you have to sell. And, ultimately, if
you’re selling on your own terms — rather than in a rush — you are more likely to yield a
better price.
Here are four things to consider before you sell:
1. Try to control the timing. Are you selling during a period when the market is strong
with good liquidity, as it often is in the spring or fall? If you need to sell quickly, it could
mean leaving plenty of cash on the table. Selling during the busy season means there are
more buyers out there and less likelihood you’ll have to sacrifice your sale price.
2. Don’t publicize the fact that you’re selling because of a divorce. Buyers, armed with
that information, will lower their price. They might even seek out court documents, all
public, showing your financial situation and any court order that says the house must be
sold, including a minimum price to be accepted. If one spouse has moved out, you might
even want to leave some of his or her clothes in the closet to keep buyers from getting
wise.
3. Consider the transaction costs associated with selling. If you just signed a mortgage,
you may be looking at tens of thousands of dollars in fees to break the mortgage. Then
there are realtor commissions, land transfer taxes, legal fees and movers. Transaction
costs can easily eat 8% to 10% of the equity you’re left with after selling your home.
4. Before you make the final decision to sell, take a look at comparable housing. Maybe
there’s a way to keep the house. Selling a $1.5-million home could leave each party with
$750,000 (assuming the whole thing’s paid off), but even that may only get you a
condominium in the same area, a trip to the suburbs, or a whole new life filled with
debt. It’s an emotional decision that is almost impossible to decouple from the financial
implications that follow.
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